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Plus One—Sales provides extended visibility into all 

sales cycles, all from within SAP Business One.  Plus 

One—Sales enables users to view all opportunities, 

business partners, quotes, and activities,  from the Sales 

Workbench, so to keep up-to-date on the sales process.  

Users can also generate and send out mass emails re-

garding the latest promotions to bring in more business.    

Getting a prospect to “the close” is never an easy task.  It 
involves several key factors, which could be different for 
each and every prospect.  As such, staying on top of your 
sales activities is essential to the long term viability of 
your business.  Fortunately, with Plus One—Sales, get-
ting and staying on top, just got easier.   
 
Here’s what Plus One—Sales will do for you:      
 

 Better Visibility—for management to see all the vari-
ous sales activities their company is engaged in 

 Enhanced sales workbench—which allows users a 
detailed view all opportunities, Business Partners, 
quotes, and activities, with drill-down capabilities 

 

 Keep up-to-date—on all prospects, suspects, and 
customers, regardless of what stage in the sales cycle 
each is in. 

 

 Create mass emails— regarding latest promotions to 
selected business partners and prospects so to bring 
in more business.  
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